KT 3Q25 Earnings Release

2025.11. | Investor Relations



Disclaimer

This presentation has been prepared by KT Corp.(the “Company”) in accordance with K-IFRS. This
presentation contains forward-looking statements, which are subject to risks, uncertainties, and
assumptions. This presentation is being presented solely for your information and is subject to
change without notice. No presentation or warranty, expressed or implied, is made and no reliance
should be placed on the accuracy, actuality, fairness, or completeness of the information presented.

If you have any questions related to this material, please contact the IR department.

Tel: +82-70-4193-4036
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1 3Q25 Highlights

Operating profitincreased, driven by real estate PJT", CT and group portfolio growth
Cons. Rev. 7,126.7bn (vov +7.1%) Sep. Rev.  5109.0bn (vov +7.2%)
OopP™ 538.2bn (Yo +16.0%) op™ 340.9bn (voy +0.6%)
*Gwangjin-gu Lotte Eastpole Apartment **Qperating profit up 26.2% YoY consoliated / 14, 6% Yo separate, excluding one-off wage negotiation cost(KRW 47.5bn)
v' Customer compensation measures v Launched multi-Al models
- USIM replacement for total KT subscribers - KT developedMidm20 /MS collab. SOTAK / Open-source HamaK

- 368 subs. affected by unauthorized micropayments
: Full reimbursement (Total KRW 240mn)

- 22,227 subs. affected by illegal base station connections
: Compensation package (incl. cancellation fee waivers) v" Opened ‘KT Innovation Hub’ (Oct. 20)

v" Measures to prevent recurrence - Tailored AX consulting by KT-MS experts
- Strengthened micro base station and mgmt. system Shareholder Return
- Real-time fraud abnormal payments monjtoring system
- Abnormal access/device-change blocking system F0S ¥ 3Q25 dividend (Payment Nov. 20)

- Investment of KRW 1tn. over five years for security - DPS KRW 600 (25 YTD KRW 1,800)

v" New products based on MS partnership
- GPUaaSSer10 Secure Public Cloud 4Q
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21 FY2028 Financial Target and Action Plans

AICT Company kt

Consolidated ROE 9% ~ 10%

AICT Transformation

PcivoralSherehices Rt

Al/IT Rev. Share Up 3x 0f2023

Consolidated QP Margin 9% Non-Core Asset Liquidation KRW1tr. Share Buyback

Attain top-tier Al/Cloud Enhance OP through Liquidate non-core assets and Enhance capital efficiency
capabilities by globalbig tech partnershi — streamlining low-profit biz idle real estate through additional returns
[2024~3Q25 YTD]

Strengthened AX capability Improved business and Monetized non-core assets 25Share buyback KRW250bn
with strategic partnership cost structure _ (Cancellation will be executed
(Al model SOTAK, Palantir partnership) (Low-margin 39biz, KRW 50bn) (ProftKRW824bn, CeshKRW275.7bn) inconsideration of foreign ownership imits)

Strategy Integrate Al into core biz.Telco. Media, NW.IT gccelerate growth of B2B AX and revamp mgmt. structure




22 AICT Transformation

Enhancing Al/IT capabilities and driving AICT transformation via global big tech partnerships and IT modernization

AenIehSein=ieal Al/|IT Rev. Share Up 3x of 2023

| A/IT Sales Contribution* Tawetoverio% || StrategicDirection
o)
6% e Expanding industry-specific Al
(101t i e O services through partnership with

OO oo o TURRnR O global big tech companies

ic - ldentifyi tuniti
Deployed Al platform at KT Public entifying new opportunities

B vicosot Launched SOTAK, QPalantic | 5 & 400 o ot distribution aligned with national Al/Cloud policy
' Korea AX MarketOutlook** 296 Finance - Developing the financial sector's
(Unit: KRW tr) 265 Al adoption with specialized Al agents
233
175 201 Corp.  Providing tailored Al consulting
145 and models via KT-MS Al experts
2023 2024 2025(E) 2026(E) 2027(E) 2028(F) 7

*Al/IT Sales Contribution based on KT separate service rev. **Korea AX Market: Reconstructed based on “Korea Al Market Outlook”('23.04), “Whole Cloud Market Size” ('24.08)



2.3 Streamline low-margin businesses

Complete a growth-oriented business portfolio by 2028 through AICT transformation and streamlining of
low-profit businesses

[nefelVps] U= Consolidated OP Margin 9%

| ConsolidatedOPM | StrategicDirection

Terget over9%

Continue rationalization for
O O margin improvement

.
=3
.®
o®
.
.®
.
.®

O—’_O Target - ow-profit biz with limited potential

- High-cost biz without competency

2023 2024 2025() 2026(E) 2027(F) 2028(F)
- Biz with low value for AICT
Action - Cease operationby 2025
Streamlined 23 businesses with low growth potential, limited competences (No revenue or costs from 2026)
- Healthcare, Logistics solutions, Solar energy, etc. - Gradual exit by contract terms
Revamped profit model of 16 businesses Impact - Improving OP of KRW 50bnin 2025

- Smart city, AICC, C-ITS, etc. 5

*Excluding one-off costs (approx. KRW 1tr)



24 Asset Efficiency

Enhance asset efficiency through telecom facility optimization and monetization of non-core real estate

LESCENErZ Gl Monetizing Non-core Real Estate

| Statusof Real Estate Assets
(KT and kt estate book value)

| StrategicDirection

Develop or divest assets based on feasibility

Ongoing monetization of
bookvalue 4 6tr

non-core real estate assets

Non—telcoé 2.3tr
- (51%)

Progress - Sales of smallidle properties

Brofit Cash-in
379 377 rori
Telco- 2.3tr : >
Corp mgmt. @GPy
(A2) 62.5bn 79.6bn
3025 2023 2024

2024~3Q25YTD



24 Asset Efficiency

Monetize investment assets considering purpose, profitability, and strategic value, and use proceeds for capital
allocation

ACE e Elivzli0 il Divestment of Non-essential Investment Assets

| StatusofinvestmentAssets | StrategicDirection
(KT standalone book value)
Sell marketable securities with diminished strategic relevance Ongoing portfolio optimization

bookvalue § Gtr
- : considering financial-strategic value

Marketable 2.2tr
Securities | (34%) Progress - A8 marketable securities
: - A5 subsidiaries

(6 new, 7 sold, 2 merged, 2 liquidated)

Cash-in

Investments in 4. Atr
Subsidiaries (L)

Profit

19.9bn

e 2023 2024 3Q25
3Q25 2024~3Q25YTD 10



25 Capital Allocation

Boost free cash flow via profits from AICT transformation and non-core asset sales; invest KRW 1trFY25~28n
buybacks, cancellations, and strategic investments to enhance ROE

Asset
Sales
AICT CAPEX

Transformation (incl. tangible and intangible
””” asset investments)

FY'25~'28 QCF

Shareholder Return
(based on shareholder return policy)

Capital Allocation Direction

FY'25~'28 pAdditional

In ress ion KRW 1tr
Shareholder Return prog Share buybacks/cancellation

Under  Investments to improve ROE

FY'25~'28 FECF - Scale for ROE impact

- AICT-aligned synergy
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K-IFRS / Separate
31 KT - Wireless

Wireless service revenue +4.7% YoY with increased subscribers(5G Penetration 80.7%)

3Q25Performance Highlights

| ServiceReV. (unit: krw bn) | ARPU &5GPenetration
QoQ+.7% - QoQ+02%
YoY+4.7% [ARPU] (unit: krw) YoY+21%
17048 17336
. T 35236 35,295
16565 1gag8 O 08 34560 34567 34856
O O
[6GPenetration*]
80.7%
79.5%
7 8% 79.0% 6
76.3%

3Q24 4Q24 1Q25 2Q25 3Q25

3Q24 4Q24 1Q25 2Q25 3Q25 * (5G Handset Subs.) / (MNO Handset Subs.)

13



32 KT - Fixed Line

K-IFRS / Separate

Broadbandrev. +2.3% YoY via GiGA growth and value-added services expansion
Mediarevenue up 3.1% YoY backed by IPTV subscriber net adds and premium plans uptake

Broadband

l Rev. wnit: kkw bn)

QoQ+08%

6000 6254 6287 6314 6367 YoY+23%

3Q24 4Q24 1Q25 2Q25 3Q25
l Subscribers (unit: Thousands)

3Q24 4Q24 1Q25 2Q25 3Q25 YoY
Total 9928 9956 9984 10073 10135 21%
GIGA% 689% 692% 69.4% 697% 70.0% 1.0%p

* (Cumulative GiGA Subs.) / (Total Broadband Subs.)

l ReV. (unit:krw bn)

QoQ+4%
YoY+31%
5182 5232 5192 5269 5344
3Q24 4Q24 1Q25 2Q25 3Q25
' Subscribers (Unit: Thousands)
3024 4Q24 1Q25 2Q25 3Q25 YoY

Total 9440 9449 9438 9490 9520 0.8%
165Kt %" 322% 325% 328% 334% 338% 16%p
* (Cumulative 16.5K 1 Subs.) / (Total IPTV Mass Subs.)

14



K-IFRS / Separate

3-3 KT - B2B Services

B2B servicesrev. +0.7% YoY, driven by growth in corporate telecom businesses, despite continued streamlining
of low-margin businesses

3Q25Performance Highlights

| Rev. wnit kRwbn) | Corp.Broadband/DataRev. unit:krw bn)
QOQ+1.1% QOQ'ZT%)
3Q25 329.3
926.4 aopp G227 9827 YoY+07% Q YoY +16%
856.5 ' 2025 384
3Q24 3242

X Corp. Broadband/Data : Leased line, Kornet, VPN, Global Data

l Al/ITReV. writ: krw bn)

3Q25 294.3

2Q25 3176 QoQ-73%
YoY-5.7%

3Q24 3122

3Q24 4Q24 1Q25 2Q25 3Q25 X Al/IT: AX platform-based including AICC, loT, Multi/Hybrid Cloud, Smart
Mobility 15




34 KT = Al Strategy

Bulit a foundation for AX business growth through new products and new order acquisitions based on the

partnership with MS

AlStrategy

Deliver optimized AX servicesbyindustryandcompany

Client

AX ﬁ

service 'Ai

ot ———— A2
\W — 12
A T ’

_ Agent
Alsolution enhancement &
Copilot ~ Agent! | Agent2 customization

Almodel r g r g g r;j Selection and

Owned  Opened  Closed tuning of Almodels

Alinfra 6 ‘ v Inference-optimized

Inference GPU Cloud1 Cloud2 Alinfra selection

*GPUaaS: GPU-as-a-Service **SOTA K: State Of The Art

AXAcceleration

| 3Q25Performance

- Launched MS-partnered products: K GPUaaS%10, SOTA K9/29
- Secured POCs and new wins in key sectors!T. finance, education, etc.

| NewBusiness Timeline

‘25.Jan
‘25.Mar
‘25.Jun

'25.Sep
'25.0ct
'26.4Q

o

o

o

Commenced Azure, M365 sales to 30 priority
clients and the public sector

Launched AX Delivery Center

Started collaborative marketing with MS
Strategic partnership with Palantir

Launched K GPUaaS*, SOTA K**

O OpenedKT Innovation Hub

O Launchof KT Secure Public Cloud

16



3-5 kt cloud

K-IFRS / Consolidated

kt cloud rev.up 20.3% YoY driven by DC colocation growth and public sector Al cloud wins

3Q25Performance

| ReV. unit:krw bn)

2491

221.0
207.0

QoQ+124%
YoY+20.3%

2490
2215

3Q24 4Q24 1Q25

*HPC: High-Performance Computing

2Q25 3Q25

| Performance

- Growth by usage expansion of global clients and new deals
with new enterpises
- Securing new DC capacity for CSP and localdemand

- Rev. growth from public HPC* program

- Strengthened foundation for growth through GPUaaS
expansion across public and private sectors

l DCCapacrty (as of the end of 3Q25)

Metropolitan Area  Non-metropolitan Area

# of DC 8 8
(incl.CDC)  (incl. Mokdong, Yongsan) | (incl. Gimhae, Songjeong)



3-6 Finance

K-IFRS / Consolidated

(BC Card) Proprietary card profit turned positive, but profit down from Smatro’s early retirement program
(K bank) Earnings declined due to the high base effect from NPL disposals, despite growth in loans and AUM

Rev. declined due to lower merchant fee revenue
despite increase purchases consumer coupon

- 3Q25Rev. KRW 918.3bn(QoQ +0.9%, YoY -1.4%)

- Profitdeclined due to Smatro’s ERP! despite the
improved profit of its proprietary cards

- 3Q25 0P KRW 33.0bn(QoQ -28.4%, YoY -7.2%)

« Earnings declined due to high base effect from
NPL2disposals, despite loan and AUM growth

- 3Q25 OPKRW 20.7bn(QoQ -70.3%, YoY -42.5%)

« Decisiontorestart IPO process

— Plan to disclose timing to the market once confirmed

1)Early Retirement Program

l BCCardReV. unit: krw bn)

QoQ+09%

961.1 9183 YoY-14%

9314

872.0 909.8

3Q24 4Q24 1Q25 2Q25 3Q25

2)Non-Performing Loan

| K bank Performance
3Q24 4Q24 1Q25 2Q25 3Q25 YoY
Deposit«ww 220 286 278 268 304 385%
Loan «rwt) 16.2 16.3 16.9 17.4 17.9 10.3%
Client aov 1,205 1,274 1,363 1,413 1,497 24.3%

18



K-IFRS / Consolidated

37 Media/Content

Content subsidiaries rev. down slightly due to PlayD divestment despite growth from kt Millie’s Library and
kt Nasmedia

Sczreremare ey |

| ContentSubsidiaries™Rev. wnit krw on) Q0Q+68% . Optimizing content creation/distribution portfolio

156.2 163.4 153. -1.8%
>0 63 1437 1435 533 YoY-18% « Reducing production costs utilizing Al

l « Adopting Al agent to improve customer experience
and build win-win model

3Q24 4Q24 1Q25 2Q25 3Q25

| FY25KT Original ContentProductionPlan

e arois hie ot

Q1 . B
Sl | ; Targeting 7
v b o ; original content
A Ly releases
‘Mother and Mom’ ‘New Recruit3’ ‘Tastefully Yours' ‘My Troublesome Star’  ‘Ms. Incognito’
('25.03) ('25.04) ('25.05) ('25.08) ('25.09)

* Content Subsidiaries : kt Nasmedia, kt Studiogenie(kt Genie music, Storywiz, and others incl)

19



K-IFRS / Consolidated
3-8 Real Estate

kt estate rev. +23.9% YoV, supported by growth in hotel business and new development” project

*Daejeon HR Center
ktestate APT Development

« Diversified asset portfolio across office, rental

housing, and hotels NCP  pre-sale 2207~ Move-in 2508~

' 631units

« Recurring sales from development of owned

assets Daejeon HR center Pre-sale 2412~ Move-in27~

864 units

| ktestateRev. wnit:krwon) 23 24 25 26 27

174.8 186.9 QoQ+165% HotelOwnership
150.8 1373 160.4 YoY+239%

+ 6 hotels owned by KT and kt estate

Shilla Stay Andaz Le Méridien & Moxy
14.10,306rooms 19.09,241rooms '221,405rooms New

—0 O o O O O
3Q24 4Q24 1Q25 2Q25 3Q25 Novotel Sofitel Seoul Pullman Hotel
18.07,523rooms '2109,563rooms "2507,150rooms

20



K-IFRS / Separate and major subsidiaries

39 CAPEX

3Q25 YTD CAPEX execution: KRW 1,329.5bn(KT separate), KRW 634.2bn(Major subsidiaries)

(Unit: KRW bn)
3,534
3,319
3,124
813
907 824
1,964 Major Subsidiaries’ CAPEX
634 Includes Finance, Media, IDC, Real Estate, etc.
B KT Separate CAPEX
2022 2023 2024 3Q25YTD Access network, Backbone Network, B2B, etc.

m KT Major Subsidiaries
21



3-10(Governance

Initiated CEO candidate pool discussion on Nov. 4, officially launching the next CEO appointment process

Next CEO Appointment

| CEOCandidate Recommendation Committee

- Composition: all 8 outside directors
- Role: Formation and evaluation of CEO candidate pool
- Plan: Select final candidate within 2025

| CEOCandidate PoolFormation

- External professional organizations
- Openrecruitment: November 5th ~16th
- Shareholder of 20.5% shares for 26 months recommendations

- Internal candidates under relevantinternal regulations

| KTCEOAppointmentProcess
. - Internal candidate pool
Candidate - External candidate pool
Pool O . dation f h firm &
Formation :recommendation from search firm
shareholders, open recruitment
Screening - Review and narrow down the candidate pool

and O based onthe CEO qualification criteria in the

Interviews Articles of Incorporation
Final - Final candidate to be confirmed by the BoD
. O - Recommend to the general shareholders’
Candidate .
meeting
Shareholder's

Meeting O - The final appointment of the CEO

22
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1 K-IFRS Income Statement

Consolidated
Operating revenue

Service revenue
Sale of goods

Operating expense

Cost of Service
Labor cost
Generalexpense
Cost of service
Selling expense
Cost of Goods sold

Operating income

N-OP income (loss)
N-OP income

N-OP expense
Equity Method (G/L)

Income bf tax
Income tax

Netincome
NI contribution to KT

EBITDA
EBITDA Margin

3Q24

6,654.6

5,752.0
902.7

6,190.5

51115
11183
2,692.6
699.7
600.8
1,079.0

4641

45.0
358
1.1
-19

509.1
125.9

383.2
357.3

1,428.9
21.5%

4Q24

6,575.6

5,754.7
820.9

7,230.7

6,256.7
2,189.6
27912

667.5
608.4
974.0

-655.1

-354.9
6115
969.7
33

-1,010.1
-240.4

-769.6
-655.6

318.0
4.8%

1Q25

6,845.1

5,700.4
11447

6,156.3

51141
1121.8
2,655.8
738.4
598.0
1,042.3

688.8

231
1991
167.9
-8.2

71.8
145.0

566.8
539.8

1,657.4
24.2%

2Q25

7,427.4

5,817.8
1,609.6

6,412.6

5129.9
11194
2,639.7
755.8
6151
1,282.6

1,014.8

-39.9
351.4
4071

15.7

974.9
2416

733.3
6879

1,990.7
26.8%

3Q25

7126.7

5,920.8
1,205.9

6,588.6

5,304.6
1167.6
2,725.9
7785
632.6
1,283.9

538.2

55.3
132.7
742
-3.3

5934
148.2

445.3
3915

1,503.9
211%

KT Separate
Operating revenue

Service revenue
Sale of goods

Operating expense

Cost of Service
Labor cost
Generalexpense
Cost of service
Selling expense
Cost of Goods sold

Operatingincome
N-OP income (loss)

N-OP income
N-OP expense

Income bf tax
Income tax
Netincome

EBITDA
EBITDA Margin

3Q24

4,765.0

4,069.0
696.0

4,4261

3,688.7
5346
18327
685.6
635.7
737.3

338.9
69.2

325
-36.7

408.0
98.2
309.8

1,144.8
24.0%

4Q24

4,571.6

3,995.8
575.8

5,316.6

4,713.8
15451
1,905.9
620.0
642.8
602.8

-745.0
-134.5

538.7
673.2

-879.5
-2281
-651.4

70.4
1.5%

1Q25

4,682.0

4,0445
637.5

4,281.9

3,620.7
460.2
18757
6475
637.4
661.2

400.1
48.2

158.2
110.0

448.3
829
365.4

1,210.6
25.9%

(Unit: KRW bn)

2Q25

4,772.8

41317
6411

4.304.1

3.677.4
463.0
1.856.0
690.6
667.8
626.7

468.7
-46.2

3176
3639

4225
645
358.0

1.281.7
26.9%

3Q25

5,109.0

4,179.9
9291

4,768.1

3,837.8
492.8
1,956.7
707.4
680.9
930.3

340.9
393

72.6
332

380.2
90.5

289.7

1,153.8

22.6%
24



2 K-IFRS Balance Sheet

(Unit: KRW bn)

Consolidated 3Q24 4Q24 1Q25 2Q25 3Q25 KT Separate 3Q24 4Q24 1Q25 2Q25 {eyis)
Assets 42,7504 41,880.0 421856 42193.3 43,012.8 Assets 29,9571 29,528.9 29,041.0 29,008.7 29,049.2
Current assets 15197.0 14,2519 14,4585 14,3854 15,123.6 Currentassets 7447.7 6,892.6 7,016.3 7,022.2 7127.8
Cash & cash equivalents 39539 3,716.7 3,133.0 3,794.4 3,890.3 Cash & cash equivalents 1,608.7 1,540.6 1,150.6 1,419.9 1,095.5
Trade & otherreceivables 4,304.2 3,987.3 4,217.8 3,955.6 4,215.7 Trade & otherreceivables 32756 2,904.8 3,209.5 2,958.1 3,186.5
Inventories 903.2 940.2 853.9 4439 443.8 Inventories 264.6 2247 190.2 166.7 165.2
Other current asset 6,035.7 5,607.8 6,253.8 6,191.5 6,573.7 Othercurrent asset 2,298.8 22225 2,465.9 24775 2,690.7
- Prepaid Contract cost 1,236.7 1,233.6 1,325.3 1,304.0 1450.7 - Prepaid Contract cost 1,318.3 1,308.8 1,405.7 1,389.3 1,549.9
- Contract assets 625.6 577.4 597.9 7442 805.2 -Contractassets 542.0 5211 5214 667.8 707.8
Non-current assets 27553.4 27,628.0 27,7271 27,808.0 27,889.2 Non-currentassets 22509.4 22,636.3 22,0247 219865 219214
Trade & otherrec 357.0 381.8 336.3 378.3 4221 Trade & otherrec 278.2 309.1 2411 278.9 319.9
Tangible assets 14,509.1 14,8258 14,398.1 14,226.4 14,1211 Tangible assets 11,185.6 11,4777  11,068.3 10,9137  10,748.7
Other current assets 12,687.3 12,4204 129927 13,203.3 13,346.0 Othercurrent assets 10,116.8 9,953.2 9,856.6 99412 10,0284
- Prepaid Contract cost 4852 504.6 462.3 631.5 629.2 - Prepaid Contract cost 475.3 493.4 454.8 625.6 624.1
- Contract assets 2253 2234 208.3 1461 173.2 -Contract assets 201.7 198.2 182.3 116.1 1401
Liabilities 23564.0 238834 238473 23316.2 23,752.8 Liabilities 14,5131 15,108.7 14,409.3 14,1656 13,986.4
Current liabilities 14,6445 13,8747 131346 12,1235 12,223.6 Current liabilities 8,074.9 7,633.2 7,265.4 7,074.7 6,539.8
Trade & other payables 7,712.9 7,394.8 6,952.5 70777 7,770.5 Trade & other payables 4,4215 4,585.8 4,258.8 4,459.9 4,545.4
Short-term borrowings 4,358.7 3,904.8 3,649.1 2,934.3 2,454.1 Short-term borrowings 2,860.3 2,434.2 2,263.0 1,895.4 1,310.4
Others 25729 25752 2,533.0 21114 1,999.0 Others 793.0 613.2 743.6 719.5 684.1
- Contract liabilities 230.6 226.4 2441 330.3 2281 - Contract liabilities 210.5 208.4 217.8 204.8 198.3
Non-current liabilities 8,919.5 10,008.7 10,712.7 11,192.7 11,529.2 Non-current liabilities 6,438.2 7,475.5 7144.0 7,090.9 7,446.6
Trade & other payables 573.4 578.4 3724 383.7 386.6 Trade & other payables 1,010.2 979.4 672.0 666.8 649.8
Long-term borrowings 5,409.9 6,615.9 75205 7.815.9 8,078.2 Long-term borrowings 4,290.7 54377 54176 5184.4 5,499.5
Others 2,936.2 2,814.3 2,819.9 2,993.2 3,064.4 Others 1137.3 1,058.4 1,054.4 1,239.7 1,297.2
- Contract liabilities 48.7 46.9 48.4 36.6 33.4 - Contract liabilities 329 345 375 28.0 27.3
Equity 19,186.4 17,996.5 18,338.3 18,8771 19,259.9 Equity 15,4441 14,420.2 14,631.7 14,8431 15,062.8

Retained earnings 146752  13779.8 141974 14,7399 14,986.2 Retainedearnings 12579.2 11,717.9 11,965.0 12,156.4 12,3046




3 Subscribers

Wireless Subscribers 3Q24 4Q24 1Q25 ployis 3Q25 QoQ YoY
Total 25,199 26,132 26,445 27,491 28,328 3.0% 12.4%
-MNO 17,997 18,950 19,186 19,842 20,271 2.2% 12.6%
- MVNO 7,203 7182 7,259 7,649 8,057 5.3% 11.9%
5G Handset' 10,251 10,400 10,552 10,866 11,048 1.7% 7.8%
Churn rate? 1.0% 1.1% 1.0% 1.0% 1.2% 0.2%p 0.2%p
ARPU(KRW)3 34,560 34,567 34,856 35,236 35,295 0.2% 2.1%
1) 5G Handset : Retroactively applied from 1Q23 based on the change of subscriber disclosure criteria by the MSIT(excludes 5G 2™ Device and 5G loT)
2) Churnrate : Based on MNO subscribers(excludes 10T)
3) ARPU = Wireless revenue* / Wireless subscribers**
* Wireless revenue(3G, LTE, 5Gincl.): Revenue of Voice/Data usage(Interconnection/Subscription fee exc.), VAS, Contract/ Bundled Discounts, etc. incl.
** Wireless subscribers: Based on MSIT's guidelines for average billed subscribersin quarter(loT/M2M exc.)
Fixed Line Subscribers 3Q24 4Q24 1Q25 2Q25 3Q25 QoQ YoY
Telephony 11,616 11,475 11,320 11,175 11,039 -1.2% -5.0%
- PSTN 8,395 8,264 8,122 7,988 7,851 -1.7% -6.5%
- VolP 3,222 3,211 3,198 3,186 3,188 0.0% -1.1%
Broadband 9,928 9,956 9,984 10,073 10,135 0.6% 21%
IPTV (GTV+GTS) 9,440 9,449 9,438 9,490 9,520 0.3% 0.8%

X Number of IPTV subscribers above differs from MSIT figures that follow the IPTV law
- Number of KT pay TV subscribers in 2H24 is 8,987,351(6-month average)
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